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There is a lot more to buying a home than first meets the eye, but if you take it step by step the 
process can be enjoyable and exciting.

My Buyer’s guide will help steer you through the process.
 
In it, you will find helpful information on a wide range of subjects directly related to the buying 
process, such as:

• First Time Buyer’s information
• Home Purchase and Buying Costs
• Buying New vs. Resale property
• Money Saving Tips
• The Search Process
• The Advantages of Working with a Dedicated Buyer’s Agent
• Types of Home Ownership
• Condo Buyer’s Guide
• The Offer Process
• The RE/MAX Advantage
• Six Mistakes Buyer’s Commonly Make
• Home Buyer’s Mortgage Guide
• Sample Contracts and more…

I hope you find this guide helpful to you in your search for your new home or investment property. 
Remember, as your dedicated Buyer’s Agent, I am here for you every step of the way so please 
don’t hesitate to ask questions. My goal is to be your Trusted Real Estate Advisor for life, and to 
help you, your family and your friends with all of their Real Estate needs.
Happy Hunting!
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First Time Buyer?

Benefits of Home Ownership

Pride of Ownership
Pride of ownership is the number one reason why Canadians desire their own home. There is 
no landlord looking over your shoulder. You are able to make improvements knowing that any 
appreciation that results will be to your benefit. Home ownership gives you and your family a 
sense of stability and security. It’s making an investment in your future.

Appreciation
In Canada, especially in the last few years, homes have appreciated considerably and in doing so 
have added substantially to owners net worth. Unlike stocks and bonds, you get to live in your 
investment. Also, in Canada your principal residence is exempt from capital gains taxes.

Mortgage Reduction Builds Equity
Each month, part of your monthly payment is applied to the principal balance of your loan, which 
builds your equity. You can borrow against a home’s equity for a variety of reasons such as home 
improvement, sending your kids to university or college, or starting a new business. Why pay-off 
your landlord’s property when you can own your own?

Homeowners accumulate wealth for the future while enjoying the benefits of a shelter that they 
have can use, improve and sell. Their home is a safe haven for investment.

Are You Ready to Buy a Home?
First – do you have the financial resources? You 
should have five percent of the purchase price 
of a home for the down payment, but ideally 
even more. Are there other priorities in your 
life e.g. starting a new business, which require 
your savings? If not, buying a home should be 
on your radar.

Second – do you expect to stay in your new 
home for some time? Moving can be expensive 
and you will want to build some equity before 
having to relocate. Your job and home life should 
be stable.
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What Can You Afford?
If you haven’t already gone through the mortgage pre-
qualification process, you will need to meet with a lender 
or mortgage broker. They will establish how much of 
a mortgage you will qualify for. Mortgage rates vary 
considerably and it is paramount that you shop around 
for the best rate, terms and options.
Your lender or mortgage broker will help you determine 
what monthly payment and the maximum mortgage you 
can manage. Note: if you are buying a condo, the amount 
of your monthly assessment has a direct impact on how 
much you can afford to spend on your mortgage.
First time homebuyers may want to take advantage of 
the federal government’s Home Buyers’ Plan. Under this 
plan, you may use up to $25,000 of your RRSP towards 
the purchase of a home. The money is tax-free as long as 
you pay it back in the next 15 years. Ask your RE/MAX 
Sales Associate or Mortgage specialist for details.
 

Questions To Ask When Assessing Home Features

•  Do you need several bedrooms, more than one bathroom, space for a home office, a two-car 
garage? 

•  Do you want air conditioning, storage or hobby space, a fireplace, a swimming pool? Do you 
have family members with special needs? 

•  Do you plan to have children? Downtown or suburbs? Proximity to recreation or work. 
• Do you need a substantial backyard? Pets? 
•  Is there adequate storage space? 
• Will any remodeling be required to make the home move-in ready for you? 
• What service providers (cable, Internet, telephone, Satelite) are available in the area, and is 

the house completely wired for each? Can you hear me now – how good is the cell phone 
reception? 

• How much are the yearly property taxes? 
• How much do utilities run each month? Does the house use gas or electric for the furnace, 

water heater, and appliances? 
•  How old are the major appliances, and which are included with the house? 
•  Have there been any major repairs to the house, and if so, when were they completed? For 

example, how old is the roof? Has water ever damaged the basement or foundation? 
•  Ever had problems with insects, such as termites and spiders, or rodents?
•  Older homes need to be carefully examined - Windows may need caulking or new sashes, 

bathroom tiles may need grouting, the home may need rewiring (planning on a hot tub or 
sauna?), a new hot water heater, or a new furnace.
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Location, Location, Location

•  How far will you be commuting and what is the traffic like? Factor in cost of fuel. 
• Where will your children attend school and how will they commute? 
• Are there recreational facilities and parks close by? 
• Are you close to family and friends? 
• Is safety or high crime an issue? 
• Is the property close to an obstacle or negative influence? (i.e. an apartment building, shopping 

centre, school, radio tower, power lines, LRT or railroad track, highway, airport or commercial 
project). 

• Access to schools, work, recreation, shopping centres, public transportation, cultural attractions, 
libraries, churches and hospitals 

• Adjacent undeveloped land - what is proposed for this or other green space? 
• Heavy traffic can be noise nuisance and hazard for children 
• Distance from the unit to amenities, parking, walkways, roads, public transit 
• Does the neighborhood reflect positively on the value of the condo and your lifestyle choice? 
• Does this neighborhood, for any reason, have a poor reputation?  
• Is the future economic climate for the area good? Are businesses moving in? Is there government 

investment? 
• Are people moving in or out of the neighborhood? What is their age, income level, family size? 
• Are there plans for this neighborhood that you may be unaware of (i.e. a future highway, a 

commercial development or a new housing development) that will provide competition on 
resale? 

Noise and Privacy

• Proximity to highways, driveways, parking lots, playgrounds, trains.  
• Proximity to elevators, garbage disposal, fire exits, heating and air conditioners. 
• How well is the building soundproofed. 
• Visit at different times/weekends to check noise levels and activity.
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Home Purchase Expenses

There are many costs that homebuyers incur, especially upon purchasing your first home that you 
should expect to pay. Some of the expenses related to buying a home are one-time costs, while 
others are continuing costs.
Your largest cost at the beginning is your down payment. As a first time buyer, this would likely 
represent only 5 - 10% of the purchase price. However, you should be prepared to pay for additional 
costs, such as:

•  Legal Fees & Disbursements 
•  HST (if applicable) 
•  Property or Land Transfer Tax 
•  Adjustments (reimbursed to the vendor) 
•  Interest 
•  Property Taxes 
•  Utility Payments 
•  Strata or Condominium Fees 
•  Estoppel certificate fee 
•  Survey Fee 
•  Home Inspection Fee 
•  Water quality and quantity certificate 
•  Appraisal Fee 
•  Mortgage broker’s fee (if applicable) 
•  Mortgage Loan Insurance Premium (if less than 25% down) 
•  Mortgage Loan Insurance Application Fee (if less than 25% down) 
•  Moving Expenses 
•  Renovations and repairs 
•  Furniture, paint, carpeting, window coverings, etc. 
•  Service and Utility Hook-up Fees 
•  Property/Condominium Insurance 
•  Mortgage Application Fee 
•  Deed and/or Mortgage Registration Fee 

Additionally, once you have purchased your home, you will incur regular expenses on a monthly, 
quarterly or yearly basis. Some of these costs include:

•  Mortgage Payment 
•  Water and/or Sewer Payments 
•  Electricity and Gas Services 
•  Cable and Telephone Services 
•  Property Taxes 
•  Strata or Condo Fees 
•  Repair/Maintenance Expenses 
•  Homeowner’s Insurance 
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The amount of the premium varies and can 
range between 0.65% and 2.75% depending 
upon how much of the purchase price/home 
value is financed with a mortgage loan.

Appraisal Fee

Your mortgage lender may require the property 
be appraised at your expense. An appraisal is 
an estimate of the value of the home. The cost 
is usually between $250 and $350 and must 
be paid when you contract for those services. 
Some banks will waive this fee in return for 
your mortgage which is another reason to shop 
around.

Home Inspection Fee
A satisfactory home inspection is often an 
important condition of the Offer to Purchase. 
A home inspection is a report on the condition 
of the home and generally ranges around $500, 
depending on the complexities of the inspection. 
Larger or older homes may cost more, especially 
if there is any suspicion of latent defects.

Buying Costs

In preparing to buy your first home, you need 
to budget for expenses that will be incurred up-
front in the process including:
Deposit. This is part of your down payment 
and must be paid when you make an Offer to 
Purchase. Deposits are usually around 1% but 
can be as high as 5% of the purchase price 
depending on the area. Sellers may request that 
the deposit be increased once all conditions 
have been satisfied.

Down Payment
At least 5% of the purchase price is usually 
required for a high-ratio mortgage and at least 
20% of the purchase price is usually required 
for a conventional mortgage. 

Mortgage Loan Insurance Premium
If yours is a high ratio mortgage (less than 20% 
down payment), you may need mortgage loan 
insurance. To get this insurance, you will be 
asked to pay the required insurance premium. 
Your lender may add the mortgage insurance 
premium to your mortgage or you can pay it 
in full upon closing. Mortgage loan insurance 
helps protects lenders against mortgage default, 
and enables consumers to purchase homes with 
a smaller down-payment — with interest rates 
comparable to those with a 20% downpayment.

CMHC Mortgage Loan Insurance 
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If the property has a well, you will want to 
have the quality of the water tested to ensure 
that the water supply is adequate and the water 
is potable. This should be a condition on your 
Offer to Purchase.

Legal Fees and Disbursements
Must be paid upon closing and cost a minimum 
of $500 (plus HST).Your lawyer will also bill 
you for any disbursements they incur such as 
land titles costs to check on the legal status of 
the purchased property.

Title Insurance
Title insurance covers loss caused by defects of 
title to the property and may be recommended 
by your lawyer.

Costs After Possession
• Appliances - Check to see what comes with 

the house, if anything.
• Gardening equipment. 
• Snow-clearing equipment. 
• Window treatments - Check to see what 

comes with the house.
• Decorating materials - Paint, wallpaper, 

flooring and tools for redecorating.
• tools for your new home.
• Dehumidifier - May be required to control 

moisture levels, especially in older homes.
• Moving Expenses including van rental and 

boxes
• Service Hook - Up Fees. Charged for 

utilities. You may be required to pay a 
deposit for utilities such as telephone and 
heating services.

• Condominium Fees - You may have to 
make

Land Transfer Tax
You have to pay this provincial tax upon closing. 
In British Columbia, the Property Transfer Tax 
(PTT) is 1% of the first $200,000, and 2% of the 
balance of the purchase price. First time buyers 
who have never owned property anywhere in 
the world may be eligible for a full or partial 
exemption of this tax, depending on the price of 
the property and its intended use.

Prepaid Property Taxes
You may be required to reimburse the vendor 
for pre-paid costs (if any).

Property Insurance

The mortgage lender requires this because the 
home is security for the mortgage. This insurance 
covers the cost of replacing the structure of your 
home and its contents. Property insurance must 
be in place on closing day.

Survey or Certificate of Location Cost
The mortgage lender may ask for an up-to-
date survey or certificate of location prior to 
finalizing the mortgage loan. If the seller does 
not have one or does not agree to get one, you 
will have to pay for it yourself.

Water Quality Inspection
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Resale Home
Easy access to services. Probably established in 
a neighbourhood with schools, shopping malls 
and other services. 

Extras included. Landscaping...
Landscaping is usually done and fencing 
installed. Previously owned homes may have 
extras like fireplaces, finished basements or 
swimming pools. 

No HST. You don’t have to pay the HST unless 
the house has been renovated substantially, and 
then the taxes are applied as if it were a new 
house. 

Possible redecorating and renovations. You may 
need to redecorate, renovate or do major repairs 
such as replacing the roof, windows and doors. 

New vs. Resale

Should you buy a brand new home that you can 
customize, or choose one that’s move-in ready? 
Both have their advantages:

New Home
Personalized choices. You may be able to 
upgrade or choose certain items such as siding, 
flooring, cabinets, plumbing and electrical 
fixtures. 

Up-to-date with the latest codes/standards. The 
latest building codes, electrical and energy-
efficiency standards will be applied.

Maintenance costs. Lower maintenance costs 
because everything is new and many items are 
covered by a warranty.

Builder warranty. A homebuilder’s warranty 
is usually available in all provinces (except 
Nunavut and the Northwest Territories). 
This can be important if a major system such 
as plumbing or heating breaks down. This 
warranty does not apply if you build the 
home yourself. Neighbourhood amenities like 
schools, shopping malls and other services may 
not be complete for years. 
Taxes. The Harmonized Services Tax (HST) 
will apply. However, you may qualify for a 
rebate of part of the HST on homes that cost 
less than $450,000. For more information about 
the HST New Housing Rebate program, visit 
the Canada Revenue Agency website at, http://
www.cra-arc.gc.ca. 

Extra costs. You may have to pay extra if you 
want to add a fireplace, plant trees and sod, 
or pave your driveway. Make sure you know 
exactly what’s included in the price of your 
home.
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Contingencies. Acceptance of the sales contract 
can be made contingent on (that is, dependent 
on or subject to) certain circumstances. As a 
first-time homebuyer, you should probably 
stipulate that the house passes any inspections 
you want performed and that financing is 
approved. Your RE/MAX agent will advise 
you on what contingencies you should write 
into your offer, based on the type of property 
and your particular situation.  

Money Saving Tips
Shop for a mortgage. That ½ percentage point 
may not seem like much but it will save you 
thousands over the life of a mortgage. Get 
quotes from a variety of banks or enlist a 
mortgage broker (the bank, not you, pays his or 
her fee). You can always go to your own bank 
to see if they will match the rate. 

Make an Offer
When you find the perfect home, buy it.
After touring homes, you will probably 
instinctively know which one or two homes 
you would like to buy. Ask to see them again. 
You will see them with different eyes and notice 
elements that were overlooked the first go-
around.

When your ready to make an offer I will call the 
listing agent to find out more about the sellers’ 
motivation and to double-check that an offer 
hasn’t come in, making sure these homes are 
still available to purchase.

I will assist and help guide you through the offer 
process. Be very specific in your offer about any 
improvements or repairs you want the seller to 
make before closing or about any appliances or 
other items you expect to be included.

Counter-offer. The seller may accept your initial 
offer, no questions asked, but often he or she 
will make a counter-offer, accepting some terms 
but making changes or raising the price. This 
process goes back and forth until you either 
agree or the deal collapses.
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Shop for a lawyer. Fees may vary greatly and 
you can often save a lot by using someone who 
specializes in real estate law, as they compete 
for this business. Costs are often less due to 
economies of scale, but ensure you get a full 
cost quote. 

Get a home inspection. Not only for piece of 
mind but there is nothing worse than discovering 
cost prohibitive problems after you have moved 
in. If your home inspector identifies deficiencies, 
you may be able to renegotiate the purchase 
price to cover required repairs. 

Decline mortgage insurance. You are farther 
ahead to increase your own term insurance for 
the amount of the mortgage. The premiums are 
often less and the payout greater. 

Buy a home that produces revenue. If you can 
rent out your basement or a self contained suite 
it will help you pay the mortgage or offset your 
home expenses. Your RE/MAX sales associate 
can offer advise when it comes to zoning 
requirements and public transportation access. 
Shop and get quotes on all of your major 
expenses including moving costs, renovations, 
home insurance etc. Ask lots of questions and 
get referrals. Your RE/MAX sales associate is a 
great resource. 

Don’t buy your furniture on time payment plans. 
Make do until you can afford it. Shop garage 
sales or used furniture outlets. 

Make a budget and stick to it. There are a number 
of costs that you need to take into account as we 
have illustrated. Put the money aside.

Remember, all of the above will save you money 
but the most important consideration is to buy a 
home you can afford to live in.

Search Process

Once you figure out what you can afford to pay for 
a house and obtain a pre-qualified mortgage, you are 
ready to start your search. There are a variety of sources 
you can use to find the home that is right for you:

Begin on the Internet. With just a few clicks of the 
mouse, home buyers can search through hundreds of 
online listings, view virtual tours, and sort through 
dozens of photographs.

Check out real estate websites, such as www.
michelecolbertt.com for information and pictures of a 
wide range of properties. This site allows you to narrow 
your search by location, price, number of bedrooms and 
other features. 

The amount of information available online is large and 
growing. Refine your property search to specific features 
you want. Are you looking for a lake view? Pet friendly 
condo? Three car garage? When you physically view 
homes you have selected, it’s just a validation process.

Take advantage of property match services provided 
FREE to my valued clients. Email alerts will keep you 
abreast of the newest listings and eliminate the need to 
manually check the Web again and again for updates. 
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These can also be sent to your Blackberry, iPhone, Android, cell phone or other device. RE/MAX 
market reports, how-tos and other information can give you the foundation for an informed online 
home search.

Newspapers and real estate magazines. Check the new homes section in daily newspapers or look 
for real estate magazines available at newsstands, convenience stores and other outlets. These free 
publications feature pictures and brief descriptions of a variety of homes.

Visit open houses and new home developments. You will learn a lot by getting out and seeing what 
is on the market. Remember, when you visit Open Houses without your agent it is a courtesy to let 
the agent hosting the Open House know that you are already working with an agent.

Most importantly, work with an experienced agent, like myself, Michele Colbertt. For most buyers, 
a real estate agent is key to finding the right home.
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MICHELE COLBERTT - Bio

Michele Colbertt started her sales career at the age of 15 when she took her first part time job in 
telephone sales. While it seemed difficult to her co-workers, Michele quickly realized that her 
ability to influence others and convince people to buy from her was simply un-complicating the 
complicated  - and fun!  It is here that her career and future in sales was borne. 

After a few varied sales positions Michele took a job in media sales.  She learned a disciplined 
approach to the sales philosophy and psychology where truly understanding your clients needs and 
providing superior customer service is the fastest way to negotiating a deal.  She quickly became a 
top sales performer earning sales awards yearly for her results.  After several years Michele moved 
into senior leadership roles where her primary responsibilities were coaching other people on how 
to sell and consistently led high performing sales teams.   She has excelled within various Fortune 
500 companies, Advertising, Media, Digital marketing for over 15 years. 

Born and raised in Vancouver (yes – there actually are some!), Michele went to school in 
Vancouver’s west side and now resides in Vancouver Heights.  She knows Vancouver and North 
Burnaby well and has enjoyed watching the transformations and changes take place in some of 
Canada’s most desired areas to live.  She has always had a love of all things real estate – including 
being addicted to home renovation and reality real-estate shows  - and she has purchased and sold 
many different homes in the Vancouver area. 

After 20 years in corporate sales and management, Michele took some time off to determine what 
she really wanted to be when she grew up. 

She came to the conclusion that she wanted to work for herself in an industry she loved.  As a 
Realtor ®, Michele’s mission is to use her sales & strong negotiating skills and business savvy to 
help her clients navigate through the real estate process as easily and smoothly as possible.   
Keeping it simple….

My Commitment to you

Choosing to work with Michele Colbertt is a win-win relationship. As your buyer’s agent I will 
work tirelessly for you to find you YOUR perfect home.  This includes pre-viewing new listings 
with you in mind, scouting out hot new properties that match your needs, twisting arms and calling 
in favors to get into new listings first, and using all of the resources available to me to get you the 
home you want.

After all, Buyer’s agents don’t get paid until you, the client has found and purchased your dream 
home.
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As YOUR agent, I will;

Keep your needs at the front of my mind when 
pre-viewing new properties and advise you 
immediately if I see something that matches so 
we can be among the first to view it.

Use the technology investments I have made to 
your advantage by plugging your requirements 
into my system. Any new listing that matches 
will be emailed to you immediately so that you 
never have to worry about missing a hot new 
listing.

Show you ALL available properties, including 
those offered by discount brokerage firms, 
“For Sale by Owner”, even expired listings and 
homes not on the market.

Use my negotiating skills to get you the best 
price possible on the property that you have 
chosen, and ensure that the whole transaction 
goes smoothly.

Put you in touch with the services and experts 
you will need to complete the transaction, 
including Lawyers, home inspectors, renovators, 
Mortgage Brokers, etc.

Handle all of the details to ensure a smooth 
transaction, from beginning to end.

Guarantee your satisfaction with my services

The Seller has their own agent representing their 
best interests; shouldn’t you have an expert on 
your side?

Your Commitment to Me

When working with clients to help find their new home, 
Realtors expend a great deal of effort and expense 
towards the goal of getting them in their new home. 
Most Realtors only get paid once their clients have 
found and purchased a home. 

It is only fair that in exchange for my commitment to 
my clients, my clients commit to being represented in 
the purchase of their new home only by me.

As MY client, I need your commitment that you will;
• Make any offer to purchase property within my 

service area only through me
• Keep me advised of any changes to your housing 

needs so that I can better serve you
• Advise me if there are any properties that interest 

you that have not been brought to your attention
• Inform other agents you may have contact with that 

you are working exclusively with me
• Allow me to negotiate my required fee with the 

seller if the property you are interested in does not 
offer a sufficient co-operating agent’s fee or is a 
“For Sale by Owner” property.

• Advise me if you feel I am not serving your needs 
so that I may rectify the situation
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What Should You Buy?

Assessing your needs.  As you start searching 
for a home, you need to think about your needs 
both now and in the future. Here are some things 
to consider: 
Types of homes
There are many types of homes to choose from 
and each has its advantages and disadvantages. 
Think about your needs before making a 
decision. Don’t forget to look beyond the walls. 
The environment surrounding your home can be 
almost as important as the environment inside 
of it.

Single-family Detached
The most popular style and the most solid 
investment. It is a free-standing home which 
sits on its own lot thereby offering a greater 
degree of privacy. 

Semi-detached
A single-family home that is joined to another 
one by a common wall. It can offer many of 
the advantages of a single-family detached 
home and is usually less expensive to buy and 
maintain. 

	  

Duplex
Two units — one above the other or side by 
side. The owner usually lives in one unit and 
rents the other.

Row House or Townhouse
One of several types of single-family homes 
joined by common walls. It offers less privacy 
than a single-family detached home but still 
provides a separate outdoor space. These homes 
can cost less to buy and maintain.

Manufactured Home
A factory-built single-family home that is 
transported to your chosen location and placed 
on a surface-mounted foundation. The term 
manufactured home has replaced the term 
“mobile home”.

Modular Home
Also a factory-built home constructed in 
compliance with local building codes. The 
home is typically shipped to your location in 
two or more sections. It may or may not have a 
longitudinal sub-frame.
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Condominium
Refers to a form of legal ownership as opposed 
to a style of construction. Condominiums can 
be high-rise residential buildings, townhouse 
complexes, individual houses and low-rise 
residential buildings. Condominiums are also 
known as Stratas in British Columbia.

Types of Ownership

Strata Property 
The strata property form of ownership is 
designed to provide exclusive use and ownership 
of a specific housing unit (the strata lot) which 
is contained in a larger property (the strata 
project), plus shared use and ownership of the 
common areas such as halls, grounds, garages, 
elevators, etc. This type of ownership is used 
for duplexes, apartment blocks, townhouse 
complexes, warehouses, and many other types 
of buildings. Because ownership of the common 
space is shared, the owners also share financial 
responsibility for its maintenance. 

	  

Leasehold
In some cases, you might purchase the right to 
use a residential property for a long, but limited, 
period of time. The owner of this right of use 
has a type of ownership called a leasehold 
interest. This type of ownership is used most 
often for townhouses or apartments built on 
city-owned land. It is also used occasionally 
for single detached houses on farm land, on 
First Nation reserves, and for apartments where 
the owner of the freehold interest of an entire 
apartment block sells leasehold interests in 
individual apartment units to other “owners.” 
Leasehold interests are frequently set for 
periods of 99 years, but regardless of the length 
of the original term, you will only be able to 
purchase the remaining portion.  Of course, the 
shorter the remaining portion, the less you, or 
the person who eventually purchases from you, 
will be willing to pay for the leasehold interest. 

Cooperative
In the cooperative form of ownership, each 
owner owns a share in a company or cooperative 
venture which, in turn, owns a property 
containing a number of housing units. Each 
shareholder is assigned one particular unit in 
which to reside. 
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Condo Buyers Guide

Should I Buy a Condo?
As single family home prices have risen, many 
consumers have been looking to condominiums 
as an alternative. First time buyers like the 
lower prices, which makes entry into the real 
estate ownership market easier. Seniors like the 
low maintenance aspect and the ability to be in 
a community catering to their lifestyle. Others 
like the security advantages that the building 
provides, especially for those who travel 
frequently.

Condo Concept
When you purchase a condominium, you 
purchase and have title to your individual 
unit in a multi-unit property, and share in the 
ownership of the land and other common 
property with all the other unit owners.  The type 
of common property varies depending on the 
type of condominium - high rise or townhouse 
for example - and would include hallways, 
elevators, heating system, parking structures, 
landscaped areas, recreation areas etc.
A condominium is a specific form of ownership 
and does not describe a type of building.
One of the great advantages to owning a 

condominium is that in most cases, it is owner-
occupied and owner run.  Owners ensure 
their investment is maintained and regard 
improvements as an investment which increases 
the value of their individual unit.
 
Advantages and 
Disadvantages of Condo 
Ownership
If a winter holiday is part of your lifestyle, you 
can leave with your mind at ease, without the 
worry of a driveway to clear. In the summer the 
grass will be cut, you won’t have any exterior 
painting projects or fence repairs to look after.
Condo projects are now part of most communities 
which means being able to stay in the same 
location where you were a homeowner.  Some 
condo projects are more successful than others 
in terms of capital appreciation and length of 
time to sell. Here are some of the advantages 
and disadvantages of condo ownership:
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Advantages

• protection from rent increases 
•  monthly cost of owning is often less than 

renting 
•  easy financing 
•  wide range of property types, prices, 

locations, sizes and amenities available 
•  availability of amenities such as swimming 

pool, tennis courts, hot tubs, saunas, 
whirlpools, exercise facilities, health spas, 
sun decks, community rooms (the cost of 
which may otherwise not be affordable) 

•  you are investing in your own home and 
build equity 

•  appreciation of capital value 
•  pride of ownership 
•  freedom to make interior changes and 

enhancements to your unit 
•  enhanced security availability and peace of 

mind when leaving unit unattended 
•  maintenance and upkeep is kept down or 

eliminated 
•  security of tenure and permanent occupancy 
•  cost is often less than single family home 

due to efficient use of land and economies 
of scale 

•  very marketable 
•  wide range of prices depending on features, 

luxury and location 
•  sense of community due to permanence of 

residents and resulting social activity 
•  developments available geared to a specific 

lifestyle (restrictions on age, pets, children 
etc.) 

•  participation of owners in operation of 
development including budgeting, decision 
making, determination of rules and by-laws. 

Disadvantages

• some loss of freedom may be experienced 
due to rules and by-laws e.g. type of pets 
allowed, right to rent unit etc. 

• due to a larger concentration of people 
you may experience problems with the “5  
p’s”, pets, parties, parking, personality and 
people. 

•  money is tied up in equity 
• you may be paying for some amenities you 

never use 
• boards of directors vary in terms of skill and 

effectiveness 
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What You Need To Know About Condo Living

Common Element Fees
As a unit owner you will be responsible for your 
share of expenses known as common element 
fees or common expenses. These are set out in 
the condo declaration. It describes what expenses 
are to be shared and in what proportion. This 
can be equal or unequal in cases where they are 
based on the comparative size of the units.
The exterior and common area maintenance 
of your condo is covered by your common 
element fee. The fees are usually paid monthly 
in accordance with the budgeted expenses. Of 
course if your condo has more amenities such 
as a swimming pool, on-site security personnel 
etc. your fees will reflect the extra services.

Reserve Fund
Reserve or contingency funds are set up by the 
condominium corporation to cover major or 
unexpected expenses. The developer of a new 
condominium usually sets up a fund which is 
then turned over to the condo corp. The fund 
becomes an asset of the corporation and each 
year the unit owners decide on what the level 
should be. The individual owner does not have 
any rights to the Reserve Fund.
 
Questions You Should Ask 
When Buying A Condo

Pricing
Is the unit competitively priced with others 
currently on the market?
Have you taken into account the amenities 
offered?
What is the resale potential? Have the units 
appreciated? Are other unit owners in your 
financial bracket? If higher they may vote for 
services you can not afford, if lower they may 
vote down changes you would like to see.

Condo Security
Security is a key factor in choosing a 
condominium. The type of security will vary 
depending on the type of condo you choose and 
special care must be taken to ensure it meets 
your lifestyle requirements. What security 
features exist or are planned - suite alarms, TV 
surveillance, controlled access? Here are the 
factors you should consider or the questions 
you should get answers to.

Doors - Are they solid wood or metal and 
equipped with dead-bolts and peepholes? Do 
patio doors have effective locks?
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Parking - how is access controlled? 
Electronically?

Intercom - is there a good working system?

Lighting - is property well lit in all areas - 
hallways, parking, fire escapes entrances and 
exits? 

Balconies - are they accessible from the 
ground or adjacent units?

Mailbox - are numbers different from apartment 
and parking spaces?

Alarms - is there wiring for home security 
alarms in every unit or suite?
If possible check on the condo’s record for break-
ins and vandalism by asking local authorities or 
current residents.

Common Elements and 
Facilities
What amenities are offered, what are the hours 
of use, is there a separate cost?
What is common element fee and what is 
included? History of increases?
Are there any exclusive use common elements 
(reserved for one or more unit holders)?

Parking and Storage 
Facilities
What is included in the purchase? Some 
parking and storage may be separate and legally 
defined units you own, others are common 
property allocated to the owner and subject to 
reallocation by the Board, others are exclusive 
use elements designated for the use of a unit, 
pursuant to provisions in the Declaration.
What parking/storage is required and can you 
rent or buy additional spots/space?
Is there visitors parking available?

	  

Quality of Construction
What types of materials were used in 
construction? Are the facilities in good 
condition? How old is the building?
Find out if the corporation has done a reserve 
fund study (estimate of the remaining life of 
the various components, cost of replacement, 
and contributions needed to ensure funds 
are available for anticipated repairs and 
replacements)
What is the reputation of the developer?

Design and Layout
• Size of suite and rooms - adequate for 

furniture?
• What exterior changes can you make?
• Can you add solarium to balcony?
• Owner Occupied vs. Tenants
• How many units are owner occupied vs. 

tenant occupied? Is there a maximum? Are 
there rental policies and what are they?

• Management/Appearance
• Is project managed by a professional 

company, resident manager or self-
managed?

• How well has the building been maintained?
• Does it fit your personality/lifestyle?



22

Crest Realty Westside Each of�ce independently owned and operated

HOME BUYER’S GUIDE

Restrictions
As your agent, I will obtain a copy of building 
rules and regulations for your to review 
completely. Are there any restrictions you 
require/don’t want - pets, children, age, number 
of people per suite, carrying on business in a 
suite? Most condos have a long list of association 
rules and regulations by which you’ll have to 
agree to abide if you purchase in the building. 
These rules may limit the number, type, and 
weight of pets; how many visitors you can have 
at any one time; how often - and for how long - 
you can rent out your unit (if at all); when and 
how you can reserve common facilities like the 
party room; when you can have work done in 
your unit; and, what day you can move.

Expenses
• What will be your monthly operating cost?
• Have there been any special assessments in 

the last two years and are any planned?
• Which utilities are common and which are 

individually metered?
• What are the property taxes?
• What insurance do you need and what is 

covered by the corporation?
• Ask to see the past two years worth of condo 

board meeting minutes, as well as the last 
two years’ of budgets and the current year’s 
projected budget. What are the owners 
concerns?

• Are there any large-scale improvement 
projects planned? How much will they cost 
and how are they to be funded?

• Has there been a review of the reserve fund 
to ensure it is adequate? Is the building 
fiscally responsible? Are any fees/owners in 
arrears?

New Condominiums
Check the reputation of the developer with 
people living in other projects they have done 
or project you are looking at.

• What is the cost for set up of a reserve fund 
(one time up front fee)?

• What are the landscaping plans?
• What warranties are being offered - is the 

project covered by a New Home Warranty 
Program? What are the terms of this 
warranty? Contact the organization offering 
the warranty and find out exactly what is 
covered and what restrictions are involved. 
What specific timelines builders must work 
to and what dispute resolution services 
are offered? What clout does the warranty 
organization have with builders in settling 
a dispute? 

• How many elevators are there and how fast 
are they?

• Are units wired for cable TV and telephone 
at the developers cost?

• Does the corporation have a proposed 
operating budget? - If so, obtain a copy.
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Before Writing an Offer

Home Purchase 
Expenses
There are many costs that homebuyers incur, 
especially upon purchasing your first home. 
Some of the expenses related to buying a home 
are one-time costs, while others are continuing 
costs.
Your largest outlay is the down payment. As a 
first time buyer, this would likely represent only 
5 - 10% of the purchase price. Be prepared to 
pay for additional costs, such as:

•  Legal Fees & Disbursements 
•  HST (if applicable) 
•  Land Transfer Tax 
•  Property taxes and adjustments (reimbursed 

to the vendor) 
•  Interest on interim financing, if any 
•  Utility Payments 
•  Strata or Condominium Fees 
•  Estoppel certificate fee 
•  Survey Fee 
•  Home Inspection Fee 
•  Water quality and quantity certificate 
•  Appraisal Fee 
•  Mortgage broker’s fee (if applicable) 
•  Mortgage Loan Insurance Premium (if less 

than 20% down) 
•  Mortgage Loan Insurance Application Fee 

(if less than 20% down) 
•  Moving Expenses 
•  Renovations and repairs 
•  Furniture, paint, carpeting, window 

coverings, etc. 
•  Service and Utility Hook-up Fees 
•  Property/Condominium Insurance 
•  Mortgage Application Fee 
•  Deed and/or Mortgage Registration Fee 
•  Additionally, once you have purchased your 

home, you will incur regular expenses on a 
monthly, quarterly or yearly basis. Some of 
these costs include: 

•  Mortgage Payment 
•  Water and/or Sewer Payments 
•  Electricity and Gas Services 
•  Cable, Telephone and Internet Services 
•  Property Taxes 
•  Strata or Condo Fees 
•  Repair/Maintenance Expenses 
•  Homeowner’s Insurance 

  
How to Make an Offer
When you have found a home you are interested 
in buying, your I will walk you through the 
process of drafting an offer to purchase. I will 
communicate the offer to the seller or the seller’s 
real estate agent for you. Some properties 
are in demand and you will not be the only 
interested party making an offer. I will assist 
you in generating an offer that is reasonable and 
protects your interests using specified terms and 
conditions.
An offer can be drafted with or without 
conditions; an offer without conditions is 

known as a firm or subject-free offer and one 
with conditions is known as a conditional offer. 
A conditional offer protects one party with the 
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placement of certain conditions on the purchase. 
Some of these conditions could be “subject 
to financing approval”, “subject to the strata 
council allowing pets”, “subject to the buyer’s 
house selling”, “subject to an approved home 
inspection”, among many others.

The seller may accept your initial offer, reject 
your offer or present a counter-offer. The 
counter-offer may differ from your original 
offer in respect to price, conditions, the closing 
date or any other items. Offers can be countered 
back and forth between the parties until one of 
you accepts or rejects, ending the negotiations.

There are many components of an offer that 
you should be aware of and understand. Your 
RE/MAX Sales Associate will answer your 
questions and explain the entire process to 
you so that you are comfortable with the steps 
involved.

Terms
An offer includes certain “terms”, which specify 
the total price offered and how the financing will 
be arranged, such as if you will arrange your 
own with a financial institution or mortgage 
broker or if you wish to take over the seller’s 
mortgage (assumability).

Inclusions and 
Exclusions
These are specifications within the offer that 
detail the items to be included or excluded from 
the purchase of the property. Typical inclusions 
are appliances, window coverings, fixtures and 
decorative pieces.

Deposit
A deposit is provided from the buyer to the 

seller as a token of the buyer’s assurance and 
intention to buy the property involved. The 
deposit is applied against the purchase price of 
the home once the sale has closed. I can assist 
you in proposing a certain and appropriate 
amount for the deposit.

Conditions or “Subjects”
Items that are usually put in place to protect 
a party’s interests upon selling or buying the 
property and refer to things that must occur or 
be in place before the sale closes.

Closing Date
This is usually the date that the legal ownership 
of the property transfers from the seller to the 
buyer and, unless otherwise noted, when the 
funds for the purchase are concluded.

Possession and 
Adjustment Dates
When the buyer takes possession as specified 
in contract of purchase sale and adjustments 
are made for pre-paid taxes, maintenance fees, 
etc. They are usually the same date.

Purchase Price
This is the amount that the buyer is offering 
to pay for the property. The price is usually 
dependent on market conditions and may differ 
from the seller’s current asking price. There 
is no “normal” amount or percentage that a 
price will differ from its asking price, as the 
final price will be determined by many factors 
including the seller’s motivation and how close 
the asking price is to actual “market value”.

Legal Needs
Purchasing a home involves a lot of paperwork, 
most of which are contractual documents that 
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will legally bind you to the numerous terms 
and conditions. For this reason it is important 
to have a good lawyer or notary public acting 
for you. Someone to protect your rights and 
interests (See section titled “Completing the 
Purchase).

Finding a Lawyer/Notary 
Public
If you don’t have a lawyer or notary public, 
you can look for a referral from friends, family 
or business acquaintances. Look for someone 
with real estate experience and discuss their fee 
scales. Your RE/MAX Sales Associate can help 
you locate a reliable professional, whom you 
feel comfortable working with.

Lawyer’s/Notary Public’s 
Function
You will need a lawyer or notary public to 
process your purchase and ensure the terms are 
met:
1. the correct property is purchased
2. transfer the title to your name
3. ensure the title is free and clear of prior 
owners encumbrances
4. your mortgage is registered properly on title

The legal process varies from province to 
province within Canada. Specifically, you 
will need to consult with your chosen legal 
professional and he/she will explain the process 
and the steps that need to be completed before 
you get the keys to your new home.
Your lawyer/notary public will prepare a 
“Statement of Adjustments” outlining all the 
financial aspects of your sale.

Legal Fees and 
Disbursements
The difference between legal fees and 
disbursements is analogous to the parts and 
labour you pay when fixing your car. Your 
RE/MAX Sales Associate can help you 
locate a reliable professional, whom you feel 
comfortable working with.
 
Home Inspection
A home inspection is an objective visual 
examination of a home’s structure and systems.

Why get a home 
inspection?
There are a number of reasons why RE/MAX 
recommends a home inspection including:

•  To ensure you are not surprised by major 
defects 

•  So you can be advised about the various 
elements of the home including - heating 
and cooling systems, structure, electrical 
and plumbing 

•  To learn about how the mechanical systems 
work and need to be maintained 

•  Most homeowners are not expert in the 
numerous components of house construction 

•  A third party can be objective as there is no 
emotional attachment 
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Who should you hire?
Home inspectors are often referred by family 
or friends. Your RE/MAX agent can also 
provide you with a list of inspectors. Look for 
one that is trained and certified by a national 
organization such as Canadian Association of 
Home Inspectors (CAHI) or National Institute 
of Building Inspectors (NIBI) and who has 
errors and omissions insurance. Do not hire 
someone who will do any suggested work due 
to the conflict of interest.

When should you call?
Order the inspection after your offer has been 
accepted. The contact will stipulate the length 
of time you have to complete the inspection.

What is involved?
The home inspection will determine the 
structural and mechanical soundness of the 
home. Your home inspector can identify 
existing and potential problem areas, suggest 
possible solutions and provide estimates for 
the cost of the work required. You will receive 
a report outlining the inspection findings. You 
should accompany the home inspector during 
the inspection or arrange to meet them at the 
home so they can walk you through the report. 
If as a result of the inspection, you have further 
concerns, have a specialist in that area conduct 
a more extensive examination.

What does it cost?
Costs vary depending on a number of factors 
including: 

Size and location of the home, features, age, 
and services required. Additional services may 
include radon, septic and well testing, or in 
the case of detached homes in Vancouver – a 
search for submerged oil tanks. Your RE/MAX 
agent can assist you in obtaining a quote from 
a potential inspector before you enlist his/her 
services.

Mortgage Information
Mortgage lending is a highly competitive field. 
Information on mortgage rates, which can 
change daily, is available in local newspapers, 
through mortgage brokers, from individual 
lenders and of course through conventional 
financial institutions. When you are shopping 
for a loan, interest rates tell just part of the 
story. You will also need to study the various 
fees lenders charge and many mortgages today 
are almost custom-tailored to individual needs 
with many options available. 

Ask your Agent
Your RE/MAX real estate professional can 
recommend lenders to check with prior to 
beginning any serious house hunting so you 
will know exactly what you can afford.
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The Closing Process

Completing your 
Purchase
To help alleviate the stress of buying it is 
important to understand the closing process step 
by step: 
Step 1 - Retain the services of a lawyer or 
notary. You should retain your lawyer or notary 
as soon as you have an accepted Contract 
of Purchase and Sale and have removed all 
subjects. Ask your other professional advisors 
for a referral. 
Step 2 – Your lawyer or notary will need to 
gather information from you including how 
you wish to hold title to the property if you 
are buying with your spouse or partner. Don’t 
hesitate to contact your lawyer or notary if you 
have not heard from them at least 3 – 4 weeks 
before the closing. Most couples hold title as 
“joint tenants” which conceptually means that 
the couple jointly owns a 100% as opposed to 
“tenants-in-common” which means that the 
couple each owns 50%. 
Step 3 – Your lawyer or notary conducts a 
title search and obtains tax information and any 
additional information necessary to prepare 
Statement of Adjustments. If you are taking a 
more your lawyer or notary will need to obtain 
and insurance binder with “loss payable” to 
your lender. 
Step 4 – Your lawyer or notary prepares 
closing documents including title transfer, 
mortgage, property transfer tax forms and 
Statement of Adjustments. Your lawyer 
or notary will forward the seller’s closing 
documents to the seller’s lawyer or notary for 
execution. 
Step 5 – 1 – 3 days before closing is when 
you usually meet with your lawyer or notary to 

sign documents and deliver the balance of the 
down payment or equity. the balance of funds 
will need to be paid to your lawyer or notary 
by certified cheque, bank draft or inter-bank 
transfer. If your funds are invested ensure that 
they will be available for deposit in advance of 
closing. 
Step 6 – Your lawyer or notary will register 
the transfer and mortgage documents, arrange 
for the seller’s lawyer or notary to pick up 
funds and notify you that the purchase has 
completed. 
Step 7 – Normally you receive the house 
keys directly from your realtor on the 
Possession Date as set out in the Contract of 
Purchase and Sale. 
Step 8 – Move in and enjoy your new home!

Non-Resident Buyers 
and Sellers

Non-Resident Buyers
Welcome to British Columbia. Non-residents 
can own property in British Columbia but there 
are some important considerations.
Mortgage qualifications in Canada are different 
for non-resident buyers than for Resident 
Buyers. Non-resident buyers should consult 
with a lender or mortgage broker to understand 
the qualifications for a non-resident buyer. Non-
resident buyers will need to open a Canadian 
bank account and will need to do so in person 
with identification acceptable to the lender.
Non-resident buyers do not need to be present 
in B.C. to execute closing documents. A 
number of lawyer and notary firms, including 
Bell Alliance, utilize technology to streamline 
the closing process for non-resident buyers. 
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Documents can be forwarded electronically and 
executed in front of a lawyer or notary in most 
foreign jurisdictions. It is important to make 
arrangements for the transfer of monies well in 
advance of closing.
Non-Resident Buyers should also consult with 
a Canadian tax professional to discuss tax 
treatment both during the period of property 
ownership and on disposition. A non-resident 
owner of rental property will be subject to a 25% 
withholding of taxes on the gross rental income. 
Administrative rules require that the owner 
or agent remit these amounts to the Canada 
Revenue Agency. An non-resident owner may 
file a special form to have the withholding taxes 
reduced which essentially treats the non-resident 
as a resident with respect to the rental income. 
This form needs to be filed before January 1st of 
each year. For further information please refer 
to the Guide for Electing Under Section 216.
Non-resident buyers should also review 
the information on Non-resident sellers to 
understand what happens on disposition of the 
property at a later date.

Non-Resident Sale of 
B.C. Property
To avoid liability for non-resident sellers’ 
unpaid taxes, purchasers must withhold a 
portion of the sale proceeds until a non-resident 
seller has provided a Clearance Certificate from 
the Canada Customs and Revenue Agency. The 
holdback is normally 25% but could be higher 
depending on the use of the property.
A non-resident seller should retain the services 
of a tax professional to assist in obtaining a 
Clearance Certificate. This should be done as 
soon as possible as the process can take six to 
eight weeks. Under circumstances where the 
holdback would not leave sufficient funds to 
payout an existing mortgage at time of closing 
of the sale, a seller can claim hardship to 

expedite the issuance of a Clearance Certificate. 
A Clearance Certificate will only be issued 
once the tax is paid. Canada Customs and 
Revenue Agency will review the particular 
sale transaction to determine whether or not 
capital gains tax is payable but will also require 
payment of any other taxes outstanding or 
payable by the seller.

The seller can claim certain expenses in 
determining the adjusted cost base including 
Property Transfer Tax, Goods and Services Tax, 
legal fees on the original purchase, and any 
capital improvements made, including strata 
assessments.. The commission and tax and legal 
fees on the sale are not deductible for purposes 
of calculating tax owing at the time of the sale. 
The seller can claim these expenses by filing a 
Canadian tax return subsequent to the sale.
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RE/MAX Premier Market 
Presence

Premier Quality 
Professionals
RE/MAX professionals lead the industry in 
terms of experience, education and sales. In 
Western Canada, they average about 16 years 
of experience, and across the network, hold a 
higher number of professional designations 
than associates of any single competitor.

Premier Brand Name 
Awareness
The RE/MAX hot air balloon trademark is one 
of the most widely recognized trademarks in 
North American business and is now a global 
brand. No other real estate organization has the 
level of brand recognition and definition of RE/
MAX. The brand draws buyers and sellers and 
as a result no one in the world sells more real 
estate than RE/MAX.

Premier Customer 
Satisfaction
Repeat and referral clients are the lifeblood of 
the real estate business. Approximately 70% 

of RE/MAX business comes from repeat and 
referral clients, a testimonial to the high caliber 
of service RE/MAX customers have come to 
expect from their Sales Associates.

A survey completed by RE/MAX found that 
95% of RE/MAX customers report overall 
satisfaction with their RE/MAX Sales Associate, 
92% say they will use RE/MAX again and 93% 
will recommend RE/MAX to others. This is, by 
far, the highest rating in the real estate business.

Premier Community 
Citizenship
RE/MAX is a front-runner in terms of giving 
back to the community, often devoting endless 
support to countless charities and local causes. 
The RE/MAX sponsorship of Children’s 
Miracle Network is a great example of RE/MAX 
community citizenship. Since 1992, RE/MAX 
has been a major contributor to the Children’s 
Miracle Network; a North American fund-
raising organization dedicated to generating 
funds and awareness programs for the benefit 
of Children served by its over 170 associated 
hospitals. RE/MAX across Canada raises over 
$4 million annually on behalf of 14 Canadian 
children’s hospital foundations.

As well, RE/MAX of Western Canada 
created the “Quest for Excellence Program”. 
This bursary program was established to 
recognize the success and on-going pursuits 
of Western Canadian students. A “Quest for 
Excellence” involves any student in Grade 12 
who demonstrates passion, commitment and 
dedication, positive attitude and enthusiasm for 
on of the 6 categories. RE/MAX presents 24 
cash bursaries of $500 each. The categories are 
Leadership, Sports, Technology and Trades, Fine 

The RE/MAX Advantage
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Arts, Performing Arts and Community Service. 
RE/MAX is proud to recognize students, in the 
very communities in which we live and work, 
for their outstanding achievements. Education 
is the building block of our future and if the 
children we hear from every day are any 
indication, our future has never been brighter.

RE/MAX is committed to help raise awareness 
of the ongoing need for organ donation. CA of T 
assists Canadians in making informed decisions 
regarding organ, tissue and bone marrow 
donation. The www.transplant.ca site provides 
some national information regarding organ and 
tissue donation, but more importantly acts as 
a portal to the many provincial organizations 
that are mandated to oversee organ and tissue 
donation programs across the country.

Yard Sale for the Cure
As a national presenting sponsor of Yard Sale for 
the Cure, RE/MAX associates support the need 
to raise funds to find a cure for breast cancer. 
This one-day event, held the last Saturday each 
May, is dedicated to hosting yard sales across 
the country, with the proceeds going towards 
breast cancer research and treatment. 

Premier Market Share
In large part, our community minded top 
producers who provide industry leadership, 
experience and excellent customer service 
under a respected company banner add up to 
leading market share. RE/MAX dominates 
virtually every market in Canada, in terms of 
market share. On average, RE/MAX outsells 
the competition 3 to1 across Canada. In 
Vancouver’s Westside, RE/MAX has earned a 
25% market share and its associates average 
over 16 transactions per year – well above the 
industry average. RE/MAX is supported by over 
35 years of brand name development, referral 

services, promotional support and other benefits 
that today are an integral part of the RE/MAX 
network of over 100,000 Sales Associates in 
over 7,000 offices in 65 countries worldwide. 
RE/MAX has the network to provide the best 
real estate experience throughout the world.

6 Mistakes Buyers 

Make

Mistake #1.  Not Getting 
Pre-Qualified
Before looking for your next home take the time 
to get pre-qualified by the bank or mortgage 
broker you choose.  This can save you hours of 
searching for homes in the wrong price range or 
worse, purchasing a home and then finding out 
you don’t qualify for financing.  Pre-qualifying 
gives you peace of mind, helps narrow your 
search criteria and most importantly, gives 
your RE/MAX agent a negotiating edge by 
being able to alleviate the sellers concern over 
financing. The latter is especially important 
should a competing offer surface.
Mistake #2. 
Not Shopping For Mortgage 

23.84 18.03 9.34 7.41 3.66 3.52 2.98 2.67 2.31 2.15
RE/MAX MACDONALD 

REALTY
ROYAL 

PACIFICSUTTON DEXTER ROYAL 
LePAGE

PRUDENTIALCENTURY 21 TRGCOLDWELL
BANKER

All others 24.09%

27.35 23.51 6.54 6.46 3.06 2.52 2.30 2.21 1.54 1.39
RE/MAX MACDONALD 

REALTY
ROYAL 

PACIFICSUTTON DEXTERROYAL 
LePAGE

PRUDENTIAL CENTURY 21TRGCOLDWELL
BANKER

All others 23.12%

Westside Brokerage Performance for 2012
What does 23.84% Market Share Mean?

TORS®.
What consumers are driven to is what a REALTOR® with momentum is attracted to.

Nobody will ever again ask “Who is your company?”

Eastside Brokerage Performance for 2012

NOTE: This representation is based in whole or in part on data generated by the  Real Estate Board of Greater Vancouver which assume no responsibility for its accuracy.
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Terms
Rates are negotiable! Banks will sharpen their 
pencils to get your business especially if you have 
a good credit rating and bring other business to 
them e.g. RRSP’s, general account, savings etc. 
Posted rates should viewed as a starting point. 
You need to know what the best rate is and this 
is usually done by get competitive quotes. Also, 
ask whether the bank will cover appraisal fees, 
and about buy-out fees, penalties, payment 
options, portability etc.  The time spent can 
save you thousands of dollars over the life of 
the mortgage.

Mistake #3.
Not Getting Professional 
Inspections
Nobody wants to purchase a home only to find 
out later there are defects, latent or otherwise.  
Ensure you obtain inspections where needed 
e.g. home inspection, structural engineer, 
insect, radon etc.  If the inspection identifies 
deficiencies you may be able to negotiate the 
purchase price to cover required repairs or make 
your satisfaction of the inspection subject to the 
homeowner remedying the problem. Your RE/
MAX agent can advise you on inspections you 
should consider.

Mistake #4.
Not Using a Professional Agent.
Your RE/MAX agent can help you make a 
purchase with the least amount of problems.  He 
or she can ensure the price you pay is market 
value.  They can offer expert advice on what 
to look for, conditions to include, negotiation 
strategy etc. After all, they work for you.

Mistake #5.
Buying First Before Selling

If price is important you should always sell your 
present home before buying another.  It has the 
advantage in letting you know exactly how 
much money you will have available for your 
next purchase.  Selling your home first allows 
you to place fewer conditions on your purchase 
which makes your offer more attractive to a 
seller.  They often will demand more money to 
take a “subject to” offer which takes their home 
off the market.  The other advantage is if you 
find a terrific house, chances are others will also 
find it attractive and you stand to lose it if you 
can’t make an unconditional offer.

Mistake #6.
Not Knowing The Full Cost Of 
Buying
Know all the costs associated with your 
purchase.  Consider the following costs:   legal 
fees, transfer tax, property taxes, new home 
landscaping, fencing, appliances, window 
coverings.
The following information is 

provided courtesy of Dominion 
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Lending Centres Downtown Financial Group

At Dominion Lending Centres Downtown Financial Group, we understand that purchasing a home 
is one of life’s most exciting endeavours, and is also a very comprehensive one. 

Canada’s largest banks, credit unions, trust companies, and financial institutions have teamed up 
with Dominion Lending Centres to offer you rates, products, and services that are only available 
through our mortgage professionals.  For example, the Dominion Lending Centres mortgage 
product line has an array of home financing solutions that are only available to our mortgage 
professionals and their clients.  

Through a proprietary low interest rate mortgages product line coupled with member training, 
technology, and a leading edge company, our mortgage professionals are the best equipped to serve 
you in fulfilling your homeownership dreams! 

We look forward to working with you! 

Call us today! 

Phone: 
604-834-8276

Website:
www.dominiondowntownfinancialgroup.ca

Email: 
dominiondowntown@dominionlending.ca

Home Buyer’s Mortgage Guide
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Mortgage Options 

Conventional Mortgage:
Regulations under The Bank Act, Trust 
and Insurance Companies from lending in 
excess of 80% of the purchase price or the 
appraised value of a property without obtaining 
Mortgage Loan (high ratio) Insurance.  A loan 
for up to 80% of the purchase price (i.e. 20% 
or more down payment or equity) of a property 
is a conventional mortgage.  

High Ratio Mortgage and 
Mortgage Loan Insurance:
If you have less than 20% as a cash down 
payment, CMHC or Genworth default 
insurance is necessary.  

High ratio mortgages must be insured through 
CMHC (Canada Mortgage and Housing 
Corporation), or GE (Genworth financial 
Canada).  CMHC and GE provide default or high 
ratio insurance to the lenders protecting them 
against the risk of lending to homebuyers who 
have less than 20% down payment available.   
An insurance premium is paid by the borrower 
on behalf of the lender.  The insurance premium 
that is paid to CMHC or GE is to protect the 
lender in the event that the mortgage is not paid 
or in default.  This is not to be confused with 
life, disability, or job loss insurance.  

The premium is calculated as a percentage of 
the mortgage amount, depending on the loan 
to value, and may be added to the mortgage 
amount.  The premiums are as follows (based 
on 25 years amortization or less): 

Loan to Value   Premium 

80.01 – 85%   1.75% 

85.01 – 85%   2.00%

90.01 – 95%   2.75%

Longer term amortizations are also available 
for 30 and 35 years.  Each 5 year increment 
beyond 25 years is subject to a 0.20% premium 
surcharge.  Please note that each mortgage 
product will be subject to qualification.  Please 
contact us to ensure that you qualify for the 
product that you desire. 

RRSP Home Buyers Plan 
The RRSP Home Buyer’s Plan allows you to 
withdraw up to $25,000 from your RRSP to 
assist you in financing the purchase of your 
home.  Each applicant can withdraw up to 
$25,000 and the RRSP issuer will not withhold 
any tax.  Withdrawals must be paid back over a 
maximum of 15 years in an amount of not less 
than 1/15 per year.  

To be eligible you must be a resident of 
Canada and occupy the home as your principal 
residence.  Also, you cannot have lived in a 
personal residence owned by you or your spouse 
for a minimum of 5 years prior to this purchase. 

The funds must be in your RRSP account for 
a minimum of 90 days and all loans against it 
must be paid in full. 

If you meet all of the conditions for participating 
in the HBP, you will have to fill out Form 
T1036, for each RRSP withdrawal you make.  
After completing Area 1, give the form to your 
RRSP issuer, who will complete Area 2.  You 
can withdraw a single amount or make a series 
of withdrawals throughout the same year and 
January of the following year, as long as the total 
of your withdrawals is not more than $25,000.  

Your RRSP issuer will send you a T4RSP, 
statement of registered retirement savings plan 
income, showing the amount you withdrew 
under the HBP in Box 27.  You have to attach 
this slip to your income tax return.  
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For further information, please contact your 
local CRA office or visit their website: 
http://www.cra-arc.gc.ca/tx/ndvdls/tpcs/rrsp-
reer/hbp-rap/menu-eng.html

Must occupy the residence within 92 days 
after transfer and must live in the property as a 
principal residence for at least one full year.

Fixed Rate or Variable 
Rate 
The decision to choose a fixed or variable rate 
is not always an easy one.  It should depend on 
your tolerance for risk as well as your ability 
to withstand increases in mortgage payments.  
You can sometimes expect a financial reward 
for going with the variable rate, although the 
precise magnitude will ebb and flow depending 
on the economic environment.  

Fixed rate mortgages often appeal to clients 
who want stability in their payments, manage 
a tight monthly budget, or are generally more 

conservation.  For example, young couples with 
large mortgages relative to their income might 
be better off opting for the peace of mind that a 
fixed-rate brings. 

A variable rate mortgage often allows the 
borrower to take advantage of lower rates – the 
interest rate is calculated on an ongoing basis 
at a lenders’ prime rate minus a set percentage.  
For example, if the prime mortgage rate is 
5.5 percent, the holder of the prime minus 0.5 
percent mortgage would pay a 5.00 percent 
variable interest rate.  

As a consumer, the best option is to have a candid 
discussion with your mortgage professional 
to ensure you have a full understanding of the 
risks and rewards of each type of mortgage. 

Looking Beyond 
Mortgage Rates  
It’s easy to get caught up in the idea that 
comparing mortgage rates will guarantee you 
get the best bang for your mortgage buck. While 
this may be true for particular situations, there 
are many scenarios where this strategy is not 
effective. Following are three reasons why it 
doesn’t always pay to make a decision based 
solely on rates.

Reason #1
Your long-term plan and risk tolerance should 
determine which mortgage product is right for 
you. This product may or may not have the 
lowest rate. 

For instance, there are cases where lenders will 
offer lower rates for insured mortgages. With 
insured mortgages, however, you’re charged an 
insurance premium, which is usually added to 
the mortgage amount. But if you’re not planning 
on keeping the property for a long enough time 
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to offset that cost, it may be better to take an 
uninsured mortgage with a slightly higher rate. 
The cost difference you will pay with the higher 
interest rate may still be less than what you may 
pay in insurance premiums.

As another example, if you prefer to budget 
for a consistent payment and can’t handle rate 
fluctuations, it may be better to go with a higher 
fixed-rate mortgage. If you think current rates 
are low enough and you will be living in your 
property for at least five years, it may be wise to 
also opt for a mortgage with a longer term.

Reason #2 
One of the biggest mistakes people make when 
merely comparing mortgage rates is failing to 
consider important factors such as prepayment 
options to help pay off the mortgage faster, 
whether secondary financing options are 
allowed, early payout penalties, or what fees 
are involved.

It’s not enough to simply compare mortgage 
rates because you have to know what “clauses” 
are contained within the mortgage deal. There 
may be cases where you will find a lender with 
the lowest rate and willing to pay for your 
closing costs, or even provide you with cash-
backs after closing.

Reason #3
Lenders can change their rates at any time. 
As such, if you’re shopping for rates with one 
lender and then approach another that gives 
you a lower rate, it’s quite possible that the first 
lender has also dropped its rates. This is why 
it’s important to get pre-approved with a lender 
once you decide on a mortgage that fits your 
needs. In some cases, you can secure your rate 
and conditions for up to 120 days.

These are just three reasons why it’s not 
enough to merely compare mortgage rates. The 
mortgage rate you may qualify for is also highly 
dependent on your credit score among other 
things. In order to get the best mortgage deals, 
you need to have solid credit.

Choosing Your Mortgage 
Amortization
Selecting the length of your mortgage 
amortization period – the number of years it 
will take you to become mortgage free – is an 
important decision that will affect how much 
interest you pay over the life of your mortgage.

While the lending industry’s benchmark 
amortization period is 25 years, and this is the 
standard that is used by lenders when discussing 
mortgage offers, and usually the basis for 
mortgage calculators and payment tables, 
shorter or longer timeframes are available – to a 
maximum of 35 years.
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The main reason to opt for a shorter amortization 
period is that you will become mortgage-free 
sooner. And since you’re agreeing to pay off 
your mortgage in a shorter period of time, the 
interest you pay over the life of the mortgage is, 
therefore, greatly reduced.

A shorter amortization also affords you the 
luxury of building up equity in your home 
sooner. Equity is the difference between any 
outstanding mortgage on your home and its 
market value. 

While it pays to opt for a shorter amortization 
period, other considerations must be made 
before selecting your amortization. Because 
you’re reducing the actual number of mortgage 
payments you make to pay off your mortgage, 
your regular payments will be higher. So if 
your income is irregular because you’re paid 
commission or if you’re buying a home for the 
first time and will be carrying a large mortgage, 
a shorter amortization period that increases your 
regular payment amount and ties up your cash 
flow may not be the best option for you.

Your mortgage professional will be able to 
help you choose the amortization that best suits 
your unique requirements and ensures you have 
adequate cash flow. If you can comfortably 
afford the higher payments, are looking to save 
money on your mortgage or maybe you just 
don’t like the idea of carrying debt over a long 
period of time, you can discuss opting for a 
shorter amortization period.

Choosing a longer amortization period also has 
its advantages. For instance, it can get you into 
your dream home sooner than if you choose a 
shorter period. When you apply for a mortgage, 
lenders calculate the maximum regular payment 
you can afford. They then use this figure to 
determine the maximum mortgage amount they 
are willing to lend to you.
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While a shorter amortization period results in 
higher regular payments, a longer amortization 
period reduces the amount of your regular 
principal and interest payment by spreading 
your payments out over a longer timeframe. As 
a result, you could qualify for a higher mortgage 
amount than you originally anticipated. Or you 
could qualify for your mortgage sooner than 
you had planned. Either way, you end up in your 
dream home sooner than you thought possible.

Again, this option is not for everyone. While a 
longer amortization period will appeal to many 
people because the regular mortgage payments 
can be comparable or even lower than paying 
rent, it does mean that you will pay more interest 
over the life of your mortgage.

Still, regardless of which amortization period 
you select when you originally apply for your 
mortgage, you do not have to stick with that 
period throughout the life of your mortgage. You 
can always choose to shorten your amortization 
and save on interest costs by making extra 
payments when you can or an annual lump-
sum principal pre-payment. If making pre-
payments (in the form of extra, larger or lump-
sum payments) is an option you’d like to have, 
your mortgage professional can ensure the 
mortgage you end up with will not penalize you 
for making these types of payments.

It also makes good financial sense for you to re-
evaluate your amortization strategy every time 
your mortgage comes up for renewal (at the end 
of each term of your mortgage, whether this is 
three, five, 10 years, etcetera). That way, as you 
advance in your career and earn a larger salary 
and/or commission or bonus, you can choose 
an accelerated payment option (making larger 
or more frequent payments) or simply increase 
the frequency of your regular payments (ie, 

paying your mortgage every week or two weeks 
as opposed to once per month). Both of these 
features will take years off your amortization 
period and save you a considerable amount of 
money on interest throughout the life of your 
mortgage.

How to Determine the 
Best Mortgage Term
Choosing the mortgage term that is right for 
you can be a challenging proposition for even 
the savviest of homebuyers. By understanding 
mortgage terms and what they mean in dollars 
and sense, you can save the most money and 
choose the term that is right for you.

The first consideration when comparing various 
mortgage terms is to understand that a longer 
term generally means a higher corresponding 
interest rate. And, a shorter term generally means 
a lower corresponding interest rate. While this 
generalization might lead you to believe that 
a shorter term is always the preferred option, 
this is not always the case. Sometimes there are 
other factors, either in the financial markets or 
in your own life, which you will also have to 
take into consideration when you select your 
mortgage term length.

If paying your mortgage each month places you 
close to the financial edge of your comfort zone, 
you may want to opt for a longer term mortgage, 
for instance ten years, so that you can ensure 
that you will be able to afford your mortgage 
payments should the interest rates increase. 
By the end of a ten year mortgage term, most 
buyers are in a better financial situation, have a 
lower principle balance due, and should interest 
rates have risen, will be able to afford higher 
mortgage payments.
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If you are shopping for a mortgage for an 
investment property, you will likely want to 
consider choosing a longer mortgage term. 
This will allow you to know that the mortgage 
payments on the property will be steady for a 
long time and allow you to more accurately 
project your future income from the property.

Choosing the right mortgage term is a unique 
decision for each individual. By understanding 
your personal financial situation and your 
tolerance for risk, a mortgage professional can 
assist you in choosing the mortgage term which 
will work the best.

Mortgage 
Documentation 
In order to process your mortgage application, 
we will require documentation to support your 
mortgage application.  Please note there may be 
other conditions not listed that we might require.  

•  A letter of Employment prepare by your 
employer on company letterhead stating your 
salary amount, position and employment 
start date.  If you are paid hourly, confirm 
your pay per hour, number of hours worked 
per week and employment start date. 

•  A current pay stub 
•  A T4 slip 
•  If you earned commission sales:  2 years 

tax returns and 2 years notice of assessment 
(NOA) 

•  If you are self-employed:  2 years tax 
returns, 2 years notice of assessment (NOA), 
HST returns, Certificate of Incorporation, 
Business License 

•  Down Payment Verification:  3 months of 
bank statement with your name and account 
number on it, a recent copy of account 
statement for RRSP, GIC, Stocks and Bonds, 

a copy of the gift letter and proof that the 
gift has been deposited into your account, or 
copy of purchase and sale of existing home 
with corresponding mortgage statement   

•  Offer to Purchase and MLS Feature Sheet 
for the new property 

•  Void Cheque where mortgage payment will 
be withdrawn

•  Name of lawyer and contact number you 
will use for this transaction 

Note:  
Notice of Assessment is the summary form 
Revenue Canada sends after your income tax 
has been filed.   It specifies what you claimed on 
your taxes last year.  If you do not have a copy 
of your Notice of Assessment, you can either 
request a copy directly from a Revenue Canada 
office or visit their website and obtain it online.  

http://www.cra-arc.gc.ca/myaccount/ 

You will need the following information to 
create or access your account:  

•  Social Insurance Number 
•  Date of birth 
•  The amount you calculated and reported at 

line 150 (total income) of your last  filed and 
assessed income tax return 

•  Your current postal code or zip code (Canada 
and US addresses only) 

Once you have completed the above, Revenue 
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Canada will send you a letter with the account 
login and password in the mail.  The process 
of obtaining a copy of Notice of Assessment 
online is approximately 7-10 business days.  

Mortgage Protection 
Plan 
Mortgage professionals can protect their clients’ 
families and their home through a mortgage 
life insurance policy.  Mortgage Protection 
Plan is simply a life insurance policy on the 
homeowner which will allow their family or 
dependents to pay off the mortgage on their 
home should something tragic happen to them.  
This is not to be confused with mortgage default 
insurance, which lenders require to cover their 
own assets if you have less than 20% equity in 
your home.  Mortgage Protection Plan is meant 
to protect the family of a homeowner and not 
the mortgage lender itself.   

While it is nice to think that if you were to pass 
away your mortgage would paid off, is it really 
necessary for you to pay for this service?  If 
you already have an adequate amount of life 
insurance then the answer might be no.  If you 
are the primary breadwinner in your home and 
your death would leave your family without the 
means to pay for the mortgage, then mortgage 
life insurance might be a good option.  

When looking at mortgage life insurance 
policies, it’s important to know if the policy 
that you choose is portable, and if it’s backed by 
a large organization.  A mortgage professional 
will take you through the ins-and-outs of the 
mortgage life insurance.  By evaluating what 
you really need, and the differences in coverage 
and costs, you can make the best decisions for 
you and your loved ones.
Advice for Credit 

Challenged Clients
In today’s economic climate of tighter credit 
requirements and increased unemployment 
rates taking their toll on some Canadians, there’s 
no doubt that many people may not fit into the 
traditional banks’ financing boxes as easily as 
they may have just a year ago.

Your best solution is to consult your mortgage 
professional to determine whether your situation 
can be quickly repaired or if you face a longer 
road to credit recovery. Either way, there are 
solutions to every problem.

Mortgage professionals who are experts in the 

credit repair niche can help credit challenged 
clients improve their situations via a number 
of routes. And if the situation is beyond the 
expertise of a mortgage professional, they can 
help you get in touch with other professionals, 
including credit counsellors and bankruptcy 
trustees.
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Following are five steps you can use to help 
attain a speedy credit score boost:

1) Pay down credit cards. 
The number one way to increase your credit 
score is to pay down your credit cards 
so you’re only using 30% of your limits. 
Revolving credit like credit cards seems to 
have a more significant impact on credit scores 
than car loans, lines of credit, and so on.

2) Limit the use of credit cards. 
Racking up a large amount and then paying it 
off in monthly instalments can hurt your credit 
score. If there is a balance at the end of the 
month, this affects your score – credit formulas 
don’t take into account the fact that you may 
have paid the balance off the next month.

3) Check credit limits.
If your lender is slower at reporting monthly 
transactions, this can have a significant impact 
on how other lenders may view your file. Ensure 
everything’s up to date as old bills that have 
been paid can come back to haunt you.

Some financial institutions don’t even report 
your maximum limits. As such, the credit bureau 
is left to only use the balance that’s on hand. The 
problem is, if you consistently charge the same 
amount each month – say $1,000 to $1,500 – it 
may appear to the credit-scoring agencies that 
you’re regularly maxing out your cards.  The 
best bet is to pay your balances down or off 
before your statement periods close. 

4) Keep old cards. 
Older credit is better credit. If you stop 
using older credit cards, the issuers may stop 
updating your accounts. As such, the cards 
can lose their weight in the credit formula 
and, therefore, may not be as valuable – even 
though you have had the cards for a long time. 
You should use these cards periodically and 

then pay them off.

5) Don’t let mistakes build up. 
You should always dispute any mistakes or 
situations that may harm your score. If, for 
instance, a cell phone bill is incorrect and the 
company will not amend it, you can dispute 
this by making the credit bureau aware of the 
situation.

If, however, you have repeatedly missed 
payments on your credit cards, you may not 
be in a situation where refinancing or quickly 
boosting your credit score will be possible. 
Depending on the severity of your situation 
– and the reasons behind the delinquencies, 
including job loss, divorce, illness, and so on 
– your Dominion Lending Centres mortgage 
professional can help you address the concerns 
through a variety of means and even refer you 
to other professionals to help get your credit 
situation in check.  

Mortgage Products 
• Fixed Terms 
• Open and Closed Mortgages 
• First Time Buyers Program 
• Conventional Financing 
• High Ratio Mortgages 
• Self Employment Programs
• New to Canada Programs 
• Not So Perfect Credit Programs 

Even More Products! 
• Refinancing 
• Second & Third Mortgages 
• Investment properties 
• Vacation Properties 
• Home Equity Lines of Credit 
• Interest Only 
• Short Term Loans 
• Private Financing
Why Use a Mortgage 
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A fee is charged only for the most challenging 
credit solutions, and it’s especially under those 
circumstances that a mortgage professional can 
do for you what your bank cannot.

Whether you’re purchasing a home for the first 
time, taking out equity from your home for 
investment or pleasure, or your current mortgage 
is simply up for renewal, it’s important that you 
are making an educated buying decision with 
professional unbiased advice.

Tel:  604-834-8276
dominiondowntown@dominionlending.ca
www.dominiondowntownfinancialgroup.ca

1428 West 7th Avenue 
Vancouver, BC  V6H 1C1

Professional
There are generally two ways to get a mortgage 
in Canada: From a bank, or from a licensed 
mortgage professional.

While a bank only offers the products from 

their particular institution, licensed mortgage 
professionals send millions of dollars in 
mortgage business each year to Canada’s largest 
banks, credit unions, and trust companies … 
offering their clients more choice, and access to 
hundreds of mortgage products!

As a result, clients benefit from the trust, 
confidence, and security of knowing they are 
getting the best mortgage for their needs.

Mortgage professionals work for you, and 
not the banks; therefore, they work in your 
best interest. From the first consultation to the 
signing of your mortgage, their services are free. 
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Moving into a new home is an exciting time but it can also be stressful. Don’t despair. Whether 
you’re doing it yourself, asking friends for a little help or hiring professionals, here is your moving 
guide to help get you through it.
As Soon As Possible:

• Start early. Investigate and research moving companies and/or truck rental companies. 
• Hire a moving company or if you’re doing it yourself, reserve a moving truck. Be sure to get 

written confirmation of all your costs and details of your move for your records.
TIP: Weekends and holiday long weekends are busy times for movers and truck rental companies. 
Book far in advance (at least 2 to 3 months) to ensure you get a moving truck for the day you need 
to move.

2 Months Before Moving Day:
• No sense moving what you don’t want to keep. Go through your home and determine what you 

want to keep and what you want to throw out or donate.
TIP: If moving in spring or summer, earn some extra cash and hold a moving sale to help get rid 
of items you don’t need or want for your new space. 

• Make a list of items in your home that need extra attention while moving or special packing 
instructions (i.e. computers, televisions, fine china, etc.) 

• If you have children and you are moving to a new school district, start arranging the school 
transferring process. 

• Order boxes and moving supplies (packing tape, bubble wrap, tissue paper, stock up on 
newspaper, etc.) required for your move.

1 Month Before Moving Day:
• Time to start packing! To make it easier, begin with the items in your home you do not use 

regularly. Be sure to clearly label or number your boxes to make the unpacking easier. 
• As you pack, make note of items of significant value (i.e. stereo systems, flat screen televisions). 

Depending on your insurance agreement with your moving company, you will need to declare 
items of value in case items are lost or damaged. 

• At your local postal office, fill out a change of address form with your new address. 
• Inform the following companies and institutions about your new address:

• Banks
• Cable and phone providers
• Insurance companies
• Hydro and utility companies
• Credit card companies
• Doctor and dentist offices
• Any subscriptions you may have

TIP: Many companies now offer the convenience of changing address information online.

Moving Checklist
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2 Weeks Before Moving Day
• Confirm your reservations with your movers or truck rental company. 
• If required, cancel or transfer your newspaper delivery service.

1 Week Before Moving Day
• Most of your packing should be done one week prior to moving day. 
• Set aside the items of importance you wish to transport to your new home yourself (i.e. 

jewellery and passports).

A Few Days Before Moving Day
• Re-confirm arrival time of your moving truck. If moving yourself, re-confirm your reservations 

with the truck rental company. 
• Prepare a detailed map and directions for your movers including a cell phone number you can 

be reached at on moving day. 
• Pack a travel bag with the items your family may need on moving day such as tooth brushes, 

change of clothing, medications, hair bushes, soap, toilet paper, paper plates and cups, aspirin, 
etc. 

• If you are moving yourself, start dismantling beds and other large furniture.

Moving Day
• Make a note of all utility metre readings (new and old home). 
• It’s important to be present when the truck is being loaded and unloaded just in case your 

movers have questions. 
• Before the movers leave, check your belongings and note on the inventory paperwork any 

damaged items.
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Appendix 1  - Sample Contract of Purchase and Sale
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1428 West 7th Avenue, Vancouver
#2-1012 Beach Avenue, Vancouver
3215 Macdonald Street, Vancouver

Michele Colbertt
604.779.1590
604.602.1111

michelecolbertt@remax.net
www.michelecolbertt.com

Crest Realty Westside
Each of�ce independently owned and operated

This communication is not intended to cause or induce a breach of any existing agency relationship.


